
Fabrick Pass:
as-a-service



One year after PSD2 came into force, the open banking 
market still continues to evolve rapidly in the wake of what has 
happened to the most established high-tech companies the 
paradigm is becoming- the platform model. 

The health emergency, which first imposed a lockdown and 
subsequently a social lockdown has further accelerated the 
trend: in circumstances where enabling conditions are in place, 
the platform model is established as a pattern, stimulating, 
consequently, the birth of new business models.

This is an approach that Fabrick has chosen since its origins, 
well before PSD2, proposing itself as an enabler of new models 
and services created on the basis of collaboration between 
financial institutions, corporations and fintech companies. 

Today Fabrick, thanks to the authorization received from Banca 
d’Italia to operate as a payment institution, enriches its role as 
an enabling intermediary between the parties. In practice, it 
has obtained two specific authorizations: the first is Account 
Information Service Provider (AISP from the English Account 

Information Service Provider) and the second one is Payment 
Initiation Service Provider (PISP).
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INTRODUCTION



The AISP license allows, to access current account data- such 
as the transaction list and balance - and payment data with the 
explicit consent of the customer and in compliance with the 
GDPR. 

PISP, on the other hand, allows you to initialize the transfer of 
money and make payments to the checking account; therefore, 
those who have a PISP license can act as a conduit between the 
payer and his or her account. As-a-service mode

Fabrick leverages its licenses to enrich its role as an enabler, 
also delivering services in a as-a-service mode. 

“We also allow companies, other than third parties with their 
own license, to access customer information through us - Paolo 
Zaccardi, CEO of Fabrick explains - and this, obviously, can be 
done by banks, even if they are already authorized, as well as 
other, different actors. A whole world has opened up. To be 
more precise, Fabrick makes accessible to subjects, previously 
excluded from the market, the world of payment and that which  
can be developed based on given information”.

02|

Licences



The typical model enabled by PSD2 involves interaction 
between three parties: the account holder, the bank and the 
so-called authorized third party (TPP), i.e. licensed fintechs or 
corporations interested in offering services based on access 
to customer accounts. Within this scheme, Fabrick has always 
positioned itself as a technology enabler for third parties. Today, 
however, by making licenses available, the group goes beyond 
the previous scheme by extending it to so-called ‘fourth parties’. 

The term Fourth parties’ is used  because Fabrick, in this case, 
as a provider of enabling technologies for third parties, operates  
in turn as a TPP, adding a new branch to the scheme to serve 
in a simpler, faster and smarter way new players entering the 
market, while maintaining at the same time a strong security 
and compliance.

The fourth parties are, therefore, all those subjects who, 
although not in possession of licenses, want to seize the 
opportunities offered by PSD2.

The industrial sectors most interested in this new possibility are 
Telco, Utility and the insurance world. But not only. The reason 
for this is because Fabrick will, not only, offer licenses, but will 
also make available its own technologies and competences 
to process the data that can be acquired thanks to Account 
Information and Payment Initiation services, thus allowing the 
“fourth parties” to develop new services, as well as to better 
know and serve their own end customers.

Paolo Zaccardi, CEO of Fabrick, explains “This is a huge 
opportunity that comes from using data to give companies, 
even small ones, an overview of their accounts and a better 
understanding of the perspectives and analysis that can be 
done on this information”.
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A four-part system
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From technology enabler to regulator
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This adds a new competence to Fabrick: in addition to 
the technological enabler we can find that of regulatory 
enabler. In this case, in fact, Fabrick allows its clients 
- the “fourth parties” - not only to save on license 
acquisition costs, but above all in those of maintenance 
and regulatory control.

Acquiring a license of this type involves a series of 
activities involved in the application and management 
of the license itself, as well as regulatory compliance 
activities that require time, resources and specific skills. 

The “fourth parties” belong to worlds other than those 
of finance and payments. They are entering into a 
market from scratch as complex payment services 
regulation. This payment service is very challenging.

All these aspects are taken care by Fabrick, which offers 
its clients both the advantages of AISP and PISP services 
without the complexity and expertise that licenses entail 
that cannot be improvised.



There are, however, a number of 
circumstances in which both AISP and 
PISP licenses are different, but are as yet 
unsolved.

“What we are noticing from the many 
interactions we have - confirms Marco 
Scaccia, Business Developer of Fabrick - is 
that there are use cases that exploit data 
analysis in a synergistic way.  AISP’s data 
analysis and PISP’s payment services are 
examples of this synergistic mode”.
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 Use Cases



The first use case that takes advantage of the AISP 
license is one whereby it is possible for “fourth parties” 
to aggregate information and payments from different 
bank accounts, so they can develop apps that can offer 
products based on multi-bank services.

This has a potentially positive spin-off, as Scaccia 
explains: “Fabrick by providing data that allows the 
‘fourth party’ to make current account movements 
available to its customers. Fabrick gives players the 
opportunity to offer more information, potentially 
triggering internal competition among the various 
current account providers.”

Another service entirely based on the AISP license is the 
one intended for banks that makes it possible, based on 
the analysis of account transactions, to outline the risk 
profile of a potential client and calculate the specific 
interest rate to be applied to him.

In this case, the solution combines the AISP license with 
software developed by Fabrick that allows a particularly 
sophisticated and reliable data analysis.
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Multi Bank App

Risk Scoring



Thanks to the PISP license, e-commerce store owners 
can initialize payments directly from the buyer’s bank 
account.

Banks that make purchases on e-commerce sites 
will therefore make it possible for the owner to obtain 
payments from their account holders, with a mutual 
benefit for financial institutions and e-shop operators in 
terms of costs and financial reconciliation.

This is a use case that leverages only the AISP component 
and extends the data analysis from the creditworthiness used 
for credit scoring to the buying behaviors of customers or 
potential customers.

The analysis is in turn useful for developing marketing 
strategies to propose new products and tools to the customer.

As with Credit Scoring, the license is complementary to the 
adoption of Fabrick’s technological solutions, which, thanks 
to proprietary artificial intelligence software, is able not only 
to analyze but also to enrich the original data. An example of 
this is the expansion of the descriptions of the reasons for the 
credit transfers, which are typically too synthetic but much 
more informative after passing through Fabrick’s AI.
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Direct payments on 
e-commerce sites

Data strategy 
services



This solution is designed for businesses. “Fourth parties” 
can synergistically exploit the AISP and PISP functions 
to provide their business customers with tools that can 
automate the management of their current accounts and 
cash flow obligations, such as tax or accruals.

The main purpose is to allow business clients to always 
have a pre-determined balance on their account and 
therefore optimize its management, eventually moving 
money from one account to another.

This is perhaps the most mature use case dedicated 
to businesses and, like cash-pooling, leverages both 
AISP and PISP. This is the business version of Fabrick’s 
Business Finance Management: a tool for reconciling 
payments on the various current accounts in a 
company’s name, again avoiding that a payment is 
initiated from an account on which there are insufficient 
funds.

This solution is also suitable for credit recovery 
procedures, whose transitions can be directed each 
time to the account with the lowest balance. In addition 
to licensing it is the data analysis and enrichment part 
developed by Fabrick that translates theory into an 
effective solution.
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Advanced Cash 
Pooling 

Reconciliation 
services
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MULTI BANK APP

• It also allows non-banks to make available 
to final customers an access to banking 
information within of their core services. 

• It is not necessary to be a banking operator.

CREDIT SCORING 

• It improves the banks’ ability to provide 
recurring services or services which 
require deferred payment by customers.

• There is no need to qualify as a 
credit institution. 

DIRECT PAYMENTS ON 
E-COMMERCE SITES 

• This lowers transactional costs, it 
avoids the payment of commissions to 
payment circuits.

•  It allows the final customer to choose 
the debit account from which to carry 
out the transaction.

DATA STRATEGY SERVICES 

• These expand  the range of information regarding 
your customer base, allowing you to build a more 
efficient data strategy such as predictive models 
for estimating the purchasing power of your 
customers.

• No permission is required for the data that is 
collected by AISP Fabrick and appropriately 
shared with the fourth party.

•  

ADVANCED CASH POOLING 

• Optimization of account management 
makes it possible for customers to 
balance payments between their 
checking accounts so that always have 
a pre-determined account balance.

• It is not necessary to have your own 
PISP/AISP license. 

RECONCILIATION SERVICES 

• These allow companies to reconcile payments 
automatically, freeing up human resources 
which value-added activities. 

• It is not necessary to have a PISP/AISP license in 
order to operate.

 



There are multiple benefits for customers looking to adopt Fabrick’s 
solutions based on AISP and PISP licenses.

LICENSES - The first advantage is that to offer the value-added services 
enabled by the licenses, it is not necessary to obtain one, but it is sufficient 
to use as-a-service those provided by Fabrick.

CONSENT MANAGEMENT - The consent management compliance process 
for data processing under GDPR is done by Fabrick, relieving the client of a 
burdensome task.

STRONG CUSTOMER AUTHENTICATION - Fabrick is also responsible 
for solving all the problems of secure customer authentication (Strong 
Customer Authentication) as required by PSD2.

READY TO GO - AISP/PISP license-based solutions are quick and easy to 
implement into your core services.

COMPLIANT FROM DAY ZERO - It is a solution that complies not only with 
current regulations but also with those to be issued soon.
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WHY CHOOSE FABRICK FOR 
LICENSE-BASED SERVICES 
AISP & PISP?

    



@fabrickplatformFabrick.com @fabrickfinance


